M-A- T- Massive Action Team Prospect Tracking Form

10 new prospects per week Keep prospects "In Play" all the time and you'll win the game. As soon as one of your prospects says yes, get them
started right. Keep prospects In Play until you can't move them to the next exposure. Keep sorting. Teach your team to do the same and your
business will grow!
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Every Monday, fax this form to1-888-750-5286 or e-mail it to alliedinvestments@prepaidlegal.com
(Also, send a copy to your upline E.D. & Workout Partner)
BOB - Business Opportunity Briefing) (PBR-Private Business Reception
Success Key: No Longer Than 48 hours between exposures!



